The Persuasive Argument is Mightier Than the Pen

Writing essays may indeed seem more tedious than cleaning one’s room, especially when the teacher gives the student a set structure which has to be followed.  It is as though the teacher forces the student to perform an intricate, time-consuming dance, one with very exact steps, whereby each misstep is penalized with a whip mark from the teacher’s red pen.  The truth of this situation is actually quite different.  While the pen may indeed be mightier than the sword, written words are not always applicable in daily situations.  The focus should not be placed upon the writing of such an essay, rather upon the formulation of a well-structured argument, one that is thoroughly able to defend your own position, as well as to convince others that your position makes sense.  Why?  Because the ability to persuade other people to agree with your opinion is and will always be one of the most valuable skills you can possess, regardless of what you do or where you are in life.

A truly persuasive argument is more effective than a loaded pistol.  Everyone knows that feeling of frustration when you want to do something, but someone else – parent, teacher, boss etc. – does not allow you to do it.  What are your options, if you really want to get your own way?  You can start with a soft touch, such as proposing a deal of mutual benefit.  When refused, you can try bribery, extortion or blackmail.  Then you can play hardball with kidnapping, emotional and physical torture.  However, all of these methods, being short-term and abusive, are counterproductive in the long run and will only cause you more trouble.  Ideally, you simply want this other person to change his own mind and sincerely agree with your opinion.  And that is exactly what the persuasive argument can achieve.

A compelling, persuasive argument slices through disagreement like a sharp knife sliding easily through toasted pizza crust.  Keep in mind that the knife does not get sharp by itself; you need to put some work into grinding and honing that fine edge on the blade.  Formulating a truly persuasive argument also requires work: brainstorming all imaginable supporting ideas; selecting those that are most powerful and reliable; translating these supporting ideas into structured words.  It is this preparatory work that imparts a clarity to your position which allows your conviction to shine through the words.  You will find that there exist opinions for which you are unable to formulate persuasive arguments, even as some knives, being made of cheap steel, will never hold a sharp edge long.  Yet, if you put your nose to the grindstone with a worthwhile thesis in your hands, you can produce a persuasive argument that no crusty opposition can stop. 

Persuading people to agree with your opinion is a task you will continually face for the rest of your life.  First you confront parents, teachers and professors; then you will encounter bosses, bank representatives, policemen, politicians, public officials, fussy hairdressers and the list goes on and on.  Even the presidents of powerful nations need to be able to formulate persuasive arguments; unfortunately, some presidents give us very good examples of arguments that are not persuasive.  Finally, when your life on earth has come to an end and you have successfully employed persuasive arguments instead of bribery, extortion, blackmail and torture, you will be in fine shape to persuade your maker that your life has been an honourable one worthy of praise.

The splendour of Attic Greek oratory had its peak around 460 BC with Corax and Teisias, two of the first rhetors or teachers when the rule of tyrants gave way to a novel idea known as democracy.  At that time, the mastery of the spoken word was openly recognized as being simply the one and only key to success in the fields of politics, big business and law.  In today’s world, behind its imposing façade of technological gadgetry, the ability to formulate a persuasive argument is even more important: people simply do not have the time to figure out an argument that is not immediately clear and convincing.  In other words, they have neither the time nor the desire to saw on a pizza crust for hours with a dull knife.  Do you?
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